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Sales and Marketing Data
for Strategic Growth

Since 1986, Industrial Market Information has offered a range of market 
research products and services that allow customers to gain data-based 
insight to support sales and marketing goals. These services include:

 Market Demand Reports
 Customer Prospect Lists
 Append SIC/NAICS codes to customer records
 Annual IMI Database Subscription
 Customized Research Projects

This brochure provides details and samples of the products and 
services that IMI provides. 

200+ MRO & OEM Product Profi les Available

Sample Data Reports
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Insight into Total Market Potential 

IMI’s Market Demand Reports provide a three-dimensional view into estimated market size, 
customer segment potential, and customer size demographics. These three “data slices” 
give you insight into total market potential and your market share by both customer type 
(SIC) and size.

IMI provides data for more than 200 MRO/OEM product classes.

Find growth opportunities in new and existing markets, and pinpoint market demand by 
county, ZIP and account.

Market Demand Reports have three parts:

Market Demand Reports

1. Estimated Product Potential by Geographic Area Specifi ed
(national, state, county, ZIP)

SAMPLE

Total
Companies

Geographic 
Area Product Class Total 

Consumption
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3. Customer Demographics by SIC 
(size by employees and number of accounts)

Total
Companies

SIC
Code Description Company Size

SAMPLE

2. Estimated Product Potential by Customer Segment 
(4-digit SIC code)

SAMPLE

Total
Companies

SIC Code and 
Description Product Class Total 

Consumption
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Optimize Resources with Account Potential Reports
The IMI Account Potential report is a powerful tool to identify additional opportunities with existing 
customers and prospects. IMI leverages its proprietary economic model with more than 14 million 
records in the U.S. and Canada to bring you a comprehensive telemarketing list that includes 
estimated dollar potential for products in each account. Those who have used this model suc-
cessfully for more than 20 years focus on two areas:

Existing accounts. Is there a gap between our actual sales and identifi ed potential? Are there 
tangential products that have strong potential? The report narrows the focus, channeling a com-
pany’s resources to the areas of greatest potential return.

Prospect accounts. The report prioritizes the focus of sales efforts on accounts and segments 
with the highest potential. 

Company’s
Total

Consumption

SIC
Code

Company’s 
Phone No.
& Address

Company’s Consumption 
by Product Category

Customer Prospect Lists

Prospect List with Consumption by Product Category

SAMPLE



Annual IMI Database Subscription
For ongoing research needs, IMI offers a subscription service with unlimited access to the IMI 
database for the U.S. and Canadian markets. This service includes access to data for more than 
200 MRO/OEM product classes. This allows your staff 24/7 IMI database access at the zip/postal 
code level. Your staff will be able to create custom reports to meet your company’s sales and 
marketing needs.
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Custom Research Reports
Contact us at 877-224-9677 for information on custom research services.

Call IMI today to learn more 
about how you can use market data 
and analysis to grow your business.

Customer Segmentation Analysis
Industrial Market Information will take your customer lists and append the appropriate SIC/NAICS 
codes so that you can better analyze your market penetration by customer and product type.

Other Services


